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Over 94% of CEOs are concerned
94% ’
about keepage.



POLL QUESTION
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Up to 50 percent of physicians do not
know if their patient actually saw the
specialist they were referred to
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INSIGHTS & REPORTING

90% 90% of CEOs are not highly confident in
0 their visibility into patient leakage.







Proficient Health’s Virtual Booth
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THE COMMUNICATION BEHIND THE CARE

THE PROBLEM

Referrals Management
Provider Communication

I BT 2T and operational
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Referrals Management
Optimize referrals across
complex health networks
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Provider Communication

Connect seamlessly to the right
provider at the right time
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